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To stay in front of the competition and provide the customers with
ever increasing services a Scanning Bureau must evolve from a
paper processing company to a Digital Solutions Provider

Many bureaus have the same challenges! Once the scanning
and indexing is completed the revenue stream is usually
limited to document storage and document retrieval fees.
Often the images are uploaded into a 3rd part system and

with that the income is transferred to somecone else.

A number of bureaus have started to expand their income
opportunities but haven't had the chance to create long-term,
secure and recurring revenue streams. pmfessin'

That can change now! Together with clients and partners
ELO has developed a proposal, tailored to scanning bureaus

that increases customer loyalty, provides more comprehensive

document solutions and has a fast ROL. E I 0
Imagine you could be part of the back-end solution.

Imagine you can generate income after the ‘bureau job’ is done.

Imagine you can offer a total document management solution to your customers.
You can do all of this with a single partner.

ELO Digital is offering you a partnership that will delight your customers and your bottom line.
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A Mew Horizon for Digital Solutions Providers

As an ELO Scanning Bureau Partner your company
will receive a number of benefits:

E|.0 Cooperation-Partner - Sciert rarars o sowar e

Teamwork for ouwr customers, * Ongoing royalties
* ELO for you for as long as you are a partner
* Marketing support
* National exposure
* And more

Contact ELO to arrange a confidential discussion:

Rainer Krause ELO Digital Office

Managing Director Level 14, 275 Alfred Street

r.krause@elodigital.com.au North Sydney NSW 2060

+61 2 9460 0406 Australia — 2
www.elodigital.com.au Digital Office
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